
WELCOME! 

Hi! Welcome to week 3. You’ve actually made it through the most challenging part of the 
program. Now that you're at week 3, things can get easier and easier, concepts and 
new things you learn can easily go into your subconscious mind and be there whenever 
you need them. 

So, you know hypnosis is all about suggestibility. I actually just gave you a suggestion, 
and if you choose to accept it, then guess what’s going to happen? Of course, things 
can get easier and easier because you’ve liked that idea. 

So, in week 3, we’re going to be doing some really great things. You're going to be 
learning a new induction. You're also going to also continue to practice. And so in this 
week, I'm going to be asking you to practice your progressive relaxation and your lemon 
convincer. However, I'm adding something new and there’s a PDF down below I'm going 
to ask you to also print out. This is super important. As you’ve practiced these two 
before, and I hope you have that you notice when you practice these inductions, people 
are getting into a more relaxed state, aren’t they? Well, we have a phrase that we use 
here in the office. We don’t want to let a good trance go to waste. So when a client, 
when a friend, when somebody is in that nice gentle hypnotic state, that we might as 
well give them a suggestion to help them improve their life. And if you’ve ever been to a 
hypnosis stage show, good hypnotists who do those stage shows at the end of the show 
will also give really positive suggestions to the people who are up there on the stage 
with him or her and they say if you're a student you can remember more and do well on 
your tests and all the information is there, all these wonderful suggestions. 

So please print out the Progressive Relaxation, please print out the sheet below it which 
will say “Addition,” and please print out the Lemon Convincer. You’ll notice that the 
addition page, it’s just something we’re going to be using right now. It follows the 
progressive relaxation and let me explain that to you. Hold on one second, I need to get 
it in my hands.  

You know, one of the questions I get from most of my students is, how does a client 
know when they're in hypnosis? Can you tell by looking at them? Can you take their 
temperature? Look by their face? You can tell that they're relaxed but how does the 
client know that they're in hypnosis? There’s a very simple, easy way. As the hypnotist, 
you're going to be the one telling your client, “You are now in hypnosis” and that’s how 
the client’s going to know. You're going to be saying, “You have now become so deeply 
relaxed, so deeply relaxed that your mind has become so sensitive and so receptive to 



everything I say that you can easily allow yourself to allow yourself to accept all the 
positive suggestions and they will sink so deeply in your subconscious mind and will 
make just a deep and lasting impression there that nothing will erase them.” Now, we’re 
telling the client, your mind and body, you are in a deep state of relaxation and this will 
happen. Your subconscious mind, those things that you choose to accept and allow in 
your mind will sink deeply and permanently in your mind. Is this something they want to 
hear? Absolutely. That is what they are here for and this is actually true, and as you 
watch some of the videos of me talking about the subconscious mind, you’ll know and 
you're going to learn through this that the subconscious mind absolutely will do 
everything we tell it to. Problem is, most people have been saying things that the 
subconscious mind is actually doing but it’s sabotaging them.  

So the addition paper starts with, “You have now become so deeply relaxed” exactly 
what I just shared with you and I’ll continue to read it so you can understand and hear it 
for the first time.  

In this condition, your subconscious mind is now at the forefront. It is now readily 
accessible to my suggestions to you. Boom! We’re telling our client, you're relaxed, your 
mind is open, it is now. Then, what we’re going to say is, “In a moment, I'm going to 
repeat a sentence. You can shout it out along with me in your own mind. It will be here 
whenever you need it.” 

The sentence that you're going to be using while you're practicing this week is a very 
general basic sentence which has its basis in history, and it comes from a pharmacist 
and a hypnotist who was in France in the turn of the 20th Century named Émile Coué. 
And the sentence is “Everyday in every way, you're getting better and better” or 
“Everyday in every way, I'm getting better and better.” 

And the by the way, when we give a suggestion to our client, it’s okay to say “Everyday, 
YOU'RE getting better and better” or “Everyday, I’M getting better and better.” The 
client’s mind is going to translate that and use it for their own personal self. It doesn’t 
matter whether it’s you or I, so no need to get caught up on that. 

After we say, “Everyday in every way, you're getting better and better,” then, for the 
progressive relaxation, you're going to say “Now, take yourself back to the cloud chair 
and just spend a few moments here feeling how good you feel and when you're ready, 
open your eyes.” So what we’re doing is, the progressive relaxation taking the client to 
the cloud chair, remember that? Going through the progressive relaxation and then 
saying you have not become so deeply relaxed and then I'm going to repeat that 



sentence and you can shout it out along with me in your own mind. It’ll be here 
whenever you need it. I recommend you repeat it 10 times. 
When you repeat it, I want you to pay attention to the emphasis on certain words. So let 
me give you an example of one way somebody might repeat it, (monotone) “Everyday in 
every way, you're getting better and better. Everyday in every way, you're getting better 
and better. Everyday in every way, you're getting better and better. Everyday in every 
way, you're getting better and better.” Well, that’s pretty boring, isn’t it? 

What I recommend you do is this, place different emphasis on different words. If it feels 
interesting for you, it’s going to feel interesting for the client. So here’s a way I suggest 
that my students do it. “Everyday in every way, you're getting better and better. 
Everyday in every way, you're getting better and better. Everyday in every way, you're 
getting better and better. Everyday in every way, you're getting better and better. 
Everyday in every way, you're getting better and better. Everyday in every way, you're 
getting better and better” (with emphasis). 

Got that? It’s easy to do. If it feels a little funky and a little weird, a little strange because 
frankly, we don’t talk this way in our normal conversation, I want you to pretend that as 
the hypnotist, you're also an actor and you are on stage and you are bringing your entire 
presence to the words that you're saying, so give it “oomph.” The client is not going to 
go, “Oh, she’s being really theatrical.” They're going to take it in and feel it. “Everyday in 
every way, I’m getting better and better” or “Everyday in every way, you're getting better 
and better.” Okay, you got that? Good. 

Now, you're going to use this addition sheet when you're practicing just the progressive 
relaxation. When you practice the Lemon Convincer, just practice that as it is. 

Let me share something with you, because now that you’ve gotten to this point, there’s 
a lot of little fractured things you’ve been learning and you're essentially learning the 
basic recipe for a hypnotic session. 

Let me share this with you, the basic recipe for a hypnosis session is similar to a basic 
recipe for a cake for example. So there are some major ingredients that every cake 
must have: Eggs, milk, flour, and butter, right? Basic hypnosis session has four major 
components. 

So here’s the basic recipe.  
1. The Pre-Talk. Remember that’s the part where you dispel the myths, you talk 

about what hypnosis is and what it isn’t. 



2. And the second part of the Suggestibility Tests. The suggestibility tests, if you 
remember, are the arms rising and falling, the Book and Balloon, and the Lemon 
Convincer. 

3. The next part of the hypnosis session is when you spend time with your client 
and you find out what’s going on. You're going to be asking tons of questions and 
forming those custom suggestions. So remember, you're going to ask lots of 
questions, you're going to be writing down the answers, and at the same time, 
you're going to be forming those suggestions. 

4. And the final part of the hypnosis session is the induction and the actual 
suggestions that you're giving to your clients. As you learn all this, and the 
suggestions, of course, are given in hypnosis.  

Now, as this is a basic recipe, you’ve learned a lot about the Pre-Talk, you’ve learned a 
number of suggestibility tests. We haven’t gotten to the questions and suggestions yet. 
That is probably one of the bigger videos and learning modules you're going to be 
involved in. Because as I've mentioned before, it’s easy to get somebody in hypnosis, 
it’s what you do in hypnosis that makes a difference, and what you're going to learn how 
to do sets you at the top 1% of hypnotists, and that’s because of the way you're going to 
be asking questions and forming custom suggestions for every client.  

The induction and the suggestions in hypnosis are really what our clients are here for, 
and the Pre-Talk and Suggestibility Tests happen at session 1 only. Once we do those, 
we have no need to have to repeat them ever. After session 1, we’re always going to be 
asking questions. We’re always going to be creating suggestions and we’re going to be 
doing hypnosis.  

When I was teaching at the NGH Convention and I was teaching a course on Pre-Talks, 
somebody came up to me, and she said, “I have a question. I have a new hypnotist and 
you seem to know what you're doing.“ She said, “How do you plan for a second 
session? And I answered her honestly, I said, “I don’t believe we can ever plan for a 
second session. We can think about the induction we use but we have no idea what 
we’re going to be saying to our client. Because after the first session, the client’s going 
home and practicing self-hypnosis and whether it’s a habit or a fear or a new feeling 
they want to create in themselves, we don’t know how things have happened. So our 
first question is, tell me how your week went? What did you notice that worked? What 
did you notice that came up for you? All those things become part of the questions and 
suggestions for session 2 and 3 and 4. So we really can't plan what we’re going to 
exactly say, but our clients will tell us everything we need to know for those sessions” 
and she looked at me and you could see her shoulders going “Oh, good” she said, 



“Because I was stressing out I didn’t know what to do for the second session and third 
session.” You're going to know exactly what to do. 

So as you have this basic recipe, throughout each of these modules, we’re going to be 
taking little segments and practicing little segments. So you're going to take an entire 
segment here, and a segment here, and by the end of the videos, of the training 
modules, of the classes, you're going to be able to put them all together. It’s impossible 
to put them all together now because you're learning each of these different segments 
and practicing them.  

So please, make sure you print out the Progressive Relaxation PDF and the Addition 
and make sure you print out the Lemon Convincer. You're also going to be printing out 
the Element Induction and I’ll be talking about that in a separate video. Enjoy this week! 

And again…questions? E-mail me or when we’re on the webinar, ask the questions 
during the webinar. This is your time to pick my brain and get everything you need from 
me. Great! 

[00:14:51 END OF VIDEO]


